
Chicago Tribune  Sunday, August 19, 1984 
Page 30  Section 13 
 

Big deals rare 
at the nation's 
largest show 

By Roger Boye 

Even in a stagnant coin 
market, some dealers 
are making a mint. 

"Our business is 
great," said Harlan J. Berk of 
Joliet, who sells ancient coins. 
"We're selling to collectors 
who appreciate the art and 
history of ancient coins." 

Berk spoke in late July 
while manning his bourse 
table [one of about 300] at the 
American Numismatic Associ-
ation convention, the nation's 
largest annual coin show, held 
this year in Detroit. He said 
he had made many thousand- 
dollar transactions during the 
show, opening his receipt book 
as proof. 

But few of the other 11 Illi-
nois dealers at the ANA con-
vention had similar reports. 
More typical were comments 
of people such as Larry 
Whitlow of Burr Ridge, who 
said business at the show was 
"just fair" despite the many 
hobbyists who stopped by his 
table to look at coins. 

Another dealer, Steve Eyer 
of Mount Zion, said lots of 
collectors were interested in 
his specialty, obsolete world 
coins. But Eyer, as some 
others, complained about the 
high cost of doing business in 
Detroit, including the $900-plus 
fee charged by the ANA for a 
bourse table. 

"I'll have to make a profit of 
$2,500 on my coin sales just to 
cover my expenses," lament-
ed a dealer who asked that his 
name not be used. "At the 
rate business is going, I may 
take a loss on the show." 

One Chicago coin company 
that made money--and lots of 
it--was the Rare Coin Compa-
ny of America [Rarcoa], 
which sold more than $2 mil-
lion in rarities at an auction in 
Detroit two days before the 
ANA show opened. But activi-
ty at the company's table on 
the convention floor was "rel-
atively quiet," as is business 
at the store at 31 N. Clark St., 
said company vice president 
Jeff Bernberg. 

"Our regular customers still 
are in the market, but we're 
not seeing any impulse buy-
ing," he said. Silver dollars 
minted between 1878 and 
1921--the so-called Morgan 
series--are the best sellers, he 
added. 

For Bob Rozycki of the 
Sycamore (Ill.) Coin Gallery, 
proof sets and commemora-
tive half dollars were selling 
well in Detroit. Another dealer 
reported good business in ob-
solete U.S. currency with face 
values of $500 or $1,000. 

Others, such as Lorraine 
Krasowski of Chicago, were 
feeling the brunt of the inac-
tive market. 

"If people can't afford to 
buy food, they won't buy this 
stuff," she said as she assisted 
her husband at the Kraso 
Coins table. 

Donald J. Urchel, president 
of Daru Co. in Chicago, added, 
"This is the worst market I've 
experienced in 25 years in the 
business." 